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iAnthus successfully completes the build-out of a retail footprint that will service
11 states and 121 million people. The company generates 35% EBITDA margins and
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maintains the 4% market share implied by its licenses.

POTENTIAL UPSIDE FROM FULL
NATIONAL LEGALIZATION: $17-$35/SH
iAnthus is a first mover in the U.S. and should have an established brand by the
time federal cannabis legalization arrives. If iAnthus maintains its current 1%
market share the stock is worth $17/sh. However, we expect industry consolidation
to increase the market share of the leaders allowing iAnthus to capture 2% market
share over time, implying a $35/sh stock longer term.

EXECUTIVE SUMMARY
iAnthus is a high conviction core holding for Capital 10X in the cannabis sector, with an
industry leading national footprint, compelling valuation, top-quality management team
and a unique share structure that favors common shareholders.
The company has positioned itself to become one of the largest, most well-known
cannabis brands in America, a market that has the potential to be worth in excess of
$100 billion by 2025.
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With the longest public track record among U.S. operators, management have proven
they can execute deals and strategically deploy capital to maximize the ultimate returns
for investors. Unlike many peers who favor growth at any cost while significantly diluting
current shareholders, the management team at iAnthus is taking a measured approach to
asset growth. They understand the need to have the assets in place to meet growing state
demand, but they also understand that overbuilding now will most likely lead to wasted
capital once federal legalization allows for true economies of scale.
Additionally, the stock’s 35% valuation discount to peers provides a margin-of-safety for
investors, a truly unique characteristic in a sector filled with companies that are unprofitable
and extremely overpriced.

iANTHUS TICKS ALL THE RIGHT BOXES
ATTRACTIVE VALUATION
THE RIGHT VOTING STRUCTURE
COMPETITIVE NATIONAL FOOTPRINT
BEST IN CLASS MANAGEMENT TEAM
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WHY iANTHUS?
A FIRST MOVER WITH A LEADING U.S. FOOTPRINT
iAnthus is a pioneer in the U.S. cannabis market and has a U.S. footprint that places it among
the top five cannabis companies in the country. With full U.S. legalization on the horizon,
building an established brand that customers know and trust today will allow iAnthus to
capture a leading piece of the future recreational market in America, which is worth at least
$100 billion.

UNLIKE PEERS, SHAREHOLDERS (NOT INSIDERS) CONTROL iANTHUS
iAnthus stands out as one of the only U.S. cannabis companies where common shareholders
have a voice. iAnthus is the largest multi-state operator where the majority of voting power
is held not by management or insiders, but by individual investors. Common shareholders
have the power to influence the company’s direction, how much management is paid
and can even directly vote out board members who aren’t doing their jobs. Voting power
matters and iAnthus is one of the few companies with a truly democratic share structure.

COMPELLING VALUATION AT A 35% DISCOUNT TO PEERS
iAnthus has one of the largest multi-state footprints in America and a management team
with the longest public track record in the industry, yet the stock trades at a 35% discount to
peers. We think buying best in class assets at a discount improves the chances of a positive
outcome as the industry matures. Not to mention, 2019 will be a year full of operational
catalysts that should shrink the discount to peers: store openings, brand launches, new
state licenses, and rapid revenue growth to name a few.

THE iANTHUS MANAGEMENT TEAM HAS THE LONGEST SUCCESSFUL
TRACK RECORD AMONG MULTI-STATE OPERATORS
iAnthus is a pioneer in the U.S. cannabis market and was the first U.S. operator to list
on a stock exchange. The company has the industry’s longest successful track record of
fundraising, corporate governance, and cost-effective acquisitions.
The recent purchase of MPX International brought on a seasoned Chief Strategy Officer,
Elizabeth Stavola, with a history of building successful cannabis businesses from scratch.
The iAnthus management team is well equipped to steward the company through
continued rapid growth over the next 3-5 years.
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U.S. CANNABIS SECTOR OUTLOOK: SECULAR INDUSTRY GROWTH AND
RAPID REGULATORY CHANGE

Last Updated February 2019 | Source: https://disa.com/map-of-marijuana-legality-by-state

SECULAR TAILWINDS
The nascent global cannabis industry presents one of the most compelling long-term
structural investment themes in a generation. Cannabis is an entirely new consumer and
medical product category with the potential to generate hundreds of billions in revenue
worldwide. Cannabis has been unfairly demonized in the developed world for the last
century. We are now at a pivotal juncture globally where both medicinal and recreational
uses are being legalized at an accelerated pace.
Canada has been at the epicenter of the global shift in societal perceptions of cannabis with
recent countrywide legalization, but the U.S. is where the real medium-term opportunities
lie. The U.S. is ten times the size of Canada and states where cannabis is legal have far less
restrictive branding, labeling, advertising and operating restrictions. As a result, multistate operators (MSOs) have much more freedom to establish their brand identity and test
different products to see what consumers really want.
By the time countrywide legalization comes to America, which we estimate could happen
as early as 2022, these MSOs will already have established brands, valuable consumer
intelligence, and fully operational assets to quickly capitalize on a large new legal market.
As we have seen in many other consumer product categories, global leaders began as
market share leaders in America.
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Early research on the efficacy of cannabis as a medicine provides strong societal cover for
eventual legalization. The opioid crisis plaguing America is, in our opinion, one of the most
pressing reasons to legalize cannabis at the federal level in the U.S. Opioids are threatening
the economic competitiveness of America, resulting in workers dropping out of the labour
force. A 2014 JAMA Internal Medicine report showed that American states with legal
medical cannabis have 25% lower death rates from opioids than illegal peers.
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We estimate the total global cannabis opportunity is worth in excess of $200 billion by 2025,
incorporating a set of consumer and medical products that would include dried flower, oils,
edibles, infused beverages, and medicinal products. Looking longer term cannabis has the
potential to disrupt at least a piece of established industries worth $5.3 trillion by 2035. The
prize for those left standing is significant indeed.

POTENTIAL VALUE OF DISRUPTABLE MARKETS BY 2035
$183B

$21B

$104B

$1,516B

$2,612B
$204B

$658B

Global Beauty

Global Pain Therapy

Global Recreational Cannabis

Global Supplements

Pet Medication NAM

NAM Soft Drinks

Global Alcoholic
Beverage
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UNLIKE PEERS, SHAREHOLDERS, NOT
INSIDERS CONTROL iANTHUS
In emerging high growth industries, corporate governance is often ignored by investors,
even though companies with good governance have been shown to outperform their peers
on average. Fast growing companies without the checks and balances of good corporate
governance run the risk of corporate fraud, excessive management compensation and
overpaying for acquisitions.
Picking the right management team is a solid first step, but having the voting power to
remove non-performing management and direct the strategy of the business is a critical
right every investor should value. On this front iAnthus stands out as one of the only U.S.
cannabis companies where common shareholders have a voice. iAnthus is the largest
multi-state operator where the majority of voting power is held not by management or
insiders, but by individual investors.
Common shareholders have the power to influence the company’s direction, how much
management is paid and can even directly vote out board members who aren’t doing their
jobs. Voting power matters and iAnthus is one of the few companies with a truly democratic
share structure. For regulatory reasons, other large competitors have multiple share classes,
with insiders and management owning shares holding hundreds of votes each. As a result,
common shareholders can cast a small percentage of total votes and have little say in how
the company is managed.

EVENTUALLY, MOST MSO'S WILL END UP IN THE HANDS OF COMMON
SHAREHOLDERS, BUT AT THIS CRUCIAL STAGE OF GROWTH WHERE FUTURE
INDUSTRY LEADERS ARE BEING DETERMINED, IT IS CRITICALLY IMPORTANT
THAT SHAREHOLDERS HAVE A SAY IN WHO MANAGES THE COMPANY AND
THE STRATEGIC DECISIONS THEY MAKE.
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% of Votes Held by Common Shareholders
Source: Sedar Filings

A long public trading history provides another important shareholder benefit: less price
pressure from insider stock sales. Early in a company’s life, founders and insiders control the
majority of the company’s shares. Over time they will look to partially sell down their stakes
for many different reasons including estate planning, diversification, or to harvest gains
and move on to the next investment.
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% OF SHARES UNDER LOCKUP AGREEMENTS
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% of shares Under Lockup Agreements

Source: iAnthus, SEDAR Filings, GMP Estimates

Companies with positive fundamentals and adequate cash reserves usually navigate
through liquidity events with no long-term negative effects, but for stock market investors
with shorter time horizons, upcoming share releases can have a meaningful effect on stock
market performance.
Historically, lockup expirations in the cannabis space have put short-term pressure on stock
prices. This selling pressure is amplified in the case of MSOs because they trade on the
Canadian CSE exchange, which has much lower liquidity (daily shares traded) than other
larger exchanges such as the Toronto Stock Exchange (TSX) or New York Stock Exchange
(NYSE). Stocks have declined 15% or more due to expectations of an upcoming share
lockup expiration. A prime example of this was the case of Tilray, where the stock was down
20% the day shares came off restriction.
Share lockups are a thing of the past at iAnthus, saving shareholders from having to bear
short-term stock market volatility and ensuring insider selling pressure is less than peers.
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HISTORIC CANNABIS STOCK RETURNS
AROUND LOCKUP EXPIRATION
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A FIRST MOVER, WITH A LEADING
U.S. FOOTPRINT

iAnthus Footprint

iAnthus is a pioneer in the U.S. cannabis market and has a U.S. footprint that places it among
the top four cannabis companies in the country. With federal legalization on the horizon and
no large cannabis brands yet established, MSOs believe that being first to market will allow
them to build brand recognition early, which can be leveraged into a dominant share of the
U.S. market down the road. iAnthus is one of only a handful of growers to have built a multistate brand that customers know and trust today. This will allow iAnthus to capture a leading
piece of a U.S. cannabis market worth at least $100 billion once fully legal nationwide.

STATE FOOTPRINT BY COMPANY
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0

Operational Footprint (# of States)
Source: Sedar Filings

CAPITAL 10X GROWTH SERIES : iANTHUS

[12]

iAnthus is planning an ambitious retail and cultivation build out over the next two years.
The current footprint of 22 stores will more than quadruple by the end of 2020 to 63 stores.
The two states with the largest increase in stores will be Florida and New York.
The company has already opened three Florida dispensaries, its flagship West Palm Beach
dispensary (Dec. 2018) a dispensary in Brandon (Jan. 2019) and a recently opened Lake
Worth location (Feb. 2019). iAnthus plans to open a total of 20 dispensaries in Florida in
2019, making Florida by far its largest growth market.
Recent dispensary launches in New York State include two CITIVA medical dispensaries,
one in Brooklyn (Dec. 2018) and another in Wappingers Falls (Feb. 2019). The company also
plans to open New York dispensaries in Staten Island and Chemung in 2019.

RETAIL FOOTPRINT FORECAST
Dispensaries

Current

2019YE

2020YE

Arizona

4

4

4

Colorado

1

1

1

Florida

3

20

30

Maryland

3

3

3

Massachusetts

2

6

6

Nevada

3

4

New Jersey

2

3

New Mexico

6

6

6

New York

2

4

4

Vermont

1

2

2

Total

22

51

63

Source: IAN

CAPITAL 10X GROWTH SERIES : iANTHUS

[13]

PEER COMPARISON
iAnthus

Medmen

GTI

Curaleaf

Harvest

Trulieve

Acreage

Cresco

Peer
Avg (ex.
iAnthus)

11

Markets
No. of States

11

12

10

12

16

3

18

9

MA, NJ,
NY, FL,
AZ, CA,
NV, MD,
VT, CO,
NM

MA, NY,
FL, MI,
OH, AZ,
CA, NV,
IL, MD,
VA, PA

MA, NY,
FL, OH,
CA, NV,
IL, MD,
PA, CT

MA, NJ,
NY, FL,
OH, AZ,
NV, MD,
PA, CT,
ME, OR

MA, FL,
OH, AZ,
CA, NV,
MD, PA,
ND, AK,
CO, IL,
MI, NY,
NJ,
*TBD

FL, CA,
MA

NJ, NY,
FL, MI,
OH, AZ,
CA, IL,
MD, PA,
ND, CT,
ME, OR,
IA, WA,
OK, RI

MA, NY,
OH, AZ,
CA, NV,
IL, MD,
PA

121

159

146

106

169

68

175

119

135

22

32

19

42

30

22

16

9

24

$123

$89

$130

$64

$147

$105

$85

$106

$1,633

$2,767

$3,096

$4,337

$4,273

$3,346

$2,902

$3,423

$3,449

2019E Revenue

$211

$390

$229

$348

$296

$278

$380

$260

$311

2019E Price to
Sales

8x

7x

14x

12x

14x

12x

8x

13x

12x

State Exposure

Total Population
(MM)
Operations
Retail Store
Locations*

Financials ($CAD MM)
Revenue - LQA

$52

Valuation ($CAD MM)
Market Cap

* Pro Forma for in process mergers | Source: IAN

STORE PROFITABILITY ALREADY STRONG AND WILL IMPROVE
The U.S. multi-state market is in such as early stage of development that we would
caution investors against drawing any firm conclusions. These companies are ramping
up store counts and distribution facilities that introduce inefficiencies into the day-to-day
operations of the business. Companies are also having to build brands and word of mouth
from scratch without the help of advertising. Once cannabis is federally legal, multi-state
growers can leverage their initial state by state brand identity into a national chain.
Another reason to take current retail profitability with a grain of salt is that each company
still has dispensaries with unique population characteristics and cost structures. For
example Medmen built their first dozen dispensaries in high traffic, high rent areas only,
while companies like Trulieve have dispensaries spread throughout Florida and not all
are sitting on the busiest street in the largest city. Operators are all looking for maximum
exposure, so high traffic spots are preferred, but with store build outs just starting for most
MSO’s we expect revenue per store to converge across the industry. Medmen will eventually
build stores outside the downtown core and Trulieve will build additional flagship stores in
Massachusetts and elsewhere, bringing per store sales more in line with each other.
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THE SMALL NUMBER OF STORES AND DIFFERENCES IN LOCATION AND
POPULATION DENSITY MAKE IT HARD TO SAY ONE COMPANY WILL HAVE A
HIGHER RETURN ON INVESTMENT THAN ANOTHER AT THIS EARLY STAGE.

Early indications point to iAnthus sitting right in the middle of the peer group when looking
at store profitability. Results will likely change over the next 12 months as iAnthus grows
from 22 stores to 51, but so far the company is set up well to generate attractive profits
once it reaches a steady state.

LATEST QUARTER REVENUE PER STORE COMPARISON
$10

35

(millions)

$9

30

$8
25

$7
$6

20

$5
15

$4
$3

10

$2

5

$1
$0

0

Revenue Per Store

Stores (RHS)

Source: Sedar Filings, Capital 10X Estimates
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ASSET REVIEW AND REGULATIONS BY STATE
NEW YORK
Population

19.5 M

iANTHUS PERMITTED
FACILITIES

(10% past month users)

IN-STATE COMPETITORS
Acreage, Curaleaf,
Green Thumb, MedMen

Market Size

DISPENSARIES

$4.5 B

4 (2 open, 4 by 2019YE)

Licenses Permitted

PRODUCTION FACILITIES

Medical

1 Cultivation

New York Type of License
Vertically Integrated

1 Processing

State Licenses Allowed/
Issued
10/10

67,000 sq ft (Q3 2019),
125,000 (2020E)
Annual Output (kg): 5,500
(Q3 2019), 6,500 (2020E)

Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
• Citiva, Brooklyn, NY
• Citiva, Wappinger Falls, NY

OVERVIEW
New York should provide a strong growth opportunity for iAnthus given the state’s sizable
population, a controlled rollout of production facilities and dispensaries, and iAnthus’
early entrance into the market. iAnthus acquired one of only 10 state licenses through
its acquisition of Citiva in 2018. The company has begun construction of a 67,000 sq. ft.
medical cannabis cultivation and processing facility in Warwick, New York. iAnthus opened
its flagship Citiva medical marijuana dispensary in Brooklyn, New York in December 2018
and its Wappingers Falls (Dutchess County), New York dispensary in February 2019. The
Brooklyn Citiva dispensary will initially offer more than 30 locally-sourced, lab-tested
marijuana products. Citiva also plans to open dispensaries in Chemung, New York, and in
Richmond, New York.

NEW YORK REGULATORY ENVIRONMENT
New York enacted the Compassionate Care Act to legalize and regulate medical marijuana
July 2014. Medical conditions that could be treated with medical marijuana included
cancer, HIV/AIDS, ALS, and chronic pain. The New York Department of Health has issued
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vertically integrated licenses to 10 registered organizations. Each organization was issued
one cultivation/processing license and 4 dispensary licenses. The Governor of New York
announced in August 2018 that he has established a task force to draft a bill implementing
recommendations from the Department of Health to legalize and regulate marijuana for
recreational use. The bill was expected to pass in the first half of the year, but political
roadblocks may currently push legalization into 2020.

SOME OTHER NEW YORK LICENSED OPERATORS

ACREAGE

CURALEAF

GREEN THUMB

MEDMEN

FLORIDA
Population

21.3 M

iANTHUS PERMITTED
FACILITIES

(9% past month users)

IN-STATE COMPETITORS
Trulieve, Acreage,
Curaleaf, Liberty Health
Sciences, Green Thumb,
Harvest, MedMen,
Surterra

Market Size

DISPENSARIES

$4.9 B

30 (3 open, 20 by 2019YE)

Licenses Permitted

PRODUCTION FACILITIES

Medical

1 Cultivation

Florida Type of License
Vertically Integrated

1 Processing

State Licenses Allowed/
Issued
22/14

25,000 sq ft (current),
200,000 (2019E),
Expandable to 395,000

Source: US Census Bureau, Sedar.

RETAIL DISPENSARY LOCATIONS
• Okeechobee Blvd., West Palm Beach, FL
• Brandon Blvd., Brandon, FL
• State Rd., Lake Worth, FL
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OVERVIEW
iAnthus entered the Florida market through the acquisition of GrowHealthy Holdings, LLC
in January of 2018. GrowHealthy is iAnthus’ brand name for retail dispensaries. The Florida
market represents a major opportunity for iAnthus as a result of the state’s large population
of 21 million with a relatively large proportion of senior residents and iAnthus’ potential to
expand to 30 dispensaries in cities or residential areas. GrowHealthy has secured locations
for planned dispensaries in Palm Beach County, Orlando, and Tampa.

FLORIDA REGULATORY ENVIRONMENT
In June of 2014 the governor of Florida signed legislation making cannabis legal for
medicinal purposes only. In Florida a single medical marijuana treatment center license
(MMTC) allows for the cultivation, processing, and dispensing of medical cannabis products.
Each MMTC may open 30 dispensaries throughout the state. There were about 190,000
registered patients in the state as of March 2019 (florida.health.gov). Products permitted
include oil-based products (vaporizer cartridges, tinctures, capsules) and flower. However,
an agreement permitting the use of edible cannabis was signed by the state and Trulieve in
January 2019. The governor of Florida also announced that medical marijuana flower sales
would soon be legal as well. Conditions that can be treated by medical marijuana in Florida
include cancer, epilepsy, Glaucoma, HIV, AIDS, PTSD, ALS, Crohn’s disease, Parkinson’s
disease, Multiple Sclerosis, and chronic pain (under particular circumstances).
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SOME OTHER LICENSED OPERATORS IN FLORIDA

ACREAGE

CURALEAF

GREEN THUMB

HARVEST HEALTH

LIBERTY HEALTH SCIENCES

MEDMEN

TRULIEVE

MASSACHUSETTS
Population

6.9 M

iANTHUS PERMITTED
FACILITIES

(14% past month users)

IN-STATE COMPETITORS
Medmen,Harvest,Liberty
Health Sciences, Trulieve,
Green Thumb, Cresco
Labs, Green Growth,
Surterra

Market Size

DISPENSARIES

$1.6 B

6 (2 open, 6 by 2019YE)

Licenses Permitted

PRODUCTION FACILITIES

Medical & Recreational

1 Cultivation

Massachussetts Type of
License
Separate licenses for
recreational and medical use

1 Processing

State Dispensary Licenses
Allowed/Issued
Unlimited/15

37,000 sq ft (current);
70,000 (planned)
Annual Output (kg):
3,200 (current)

Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
• Harvard Ave., Allston, MA, (Boston area)
• Fall River, MA
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OVERVIEW
Both iAnthus and MPX have assets in Massachusetts, but MPX’s assets will only be
operational in 1Q19. Since operators in Massachusetts are currently limited to a maximum
of 3 dispensaries, it is not clear whether iAnthus will be permitted by the state to keep
MPX’s 3 dispensary licenses. MPX dispensaries are not open yet. iAnthus has one Mayflower
dispensary open in Allston currently.
Mayflower Medicinals (Mayflower) is a 100% owned subsidiary of iAnthus and is a licensed
cannabis provider in Massachusetts. Mayflower has a 36,000 sq. ft. state-of-the-art
production facility in Holliston, MA. The Holliston facility began its first harvest, extraction,
and processing cycle in April 2018. iAnthus is in the process of finalizing a 41,000 sq. ft.
facility, which will include a cultivation, production, and retail dispensary on 12 acres in
the Fall River area. iAnthus’ now operational Boston Mayflower dispensary offers medical
marijuana products.

MASSACHUSETTS REGULATORY ENVIRONMENT
Massachusetts legalized medical marijuana in 2012. Recreational marijuana was made
legal in late 2016. However, dispensaries only began selling recreational marijuana in late
2018 and early 2019. Registered Marijuana Dispensaries (RMDs) are closely regulated in
Massachusetts. RMDs have licenses that require vertical integration including growing,
processing, and selling their own marijuana. However, dispensaries need not be at the
same location as growing and processing facilities. Conditions that may be treated with
medical marijuana include AIDs/HIV, ALS, cancer and Crohn’s disease.

SOME OTHER LICENSED OPERATORS IN MASSACHUSETTS

4FRONT

CURALEAF

GREEN GROWTH BRANDS

GREEN THUMB

LIBERTY HEALTH SCIENCES

MEDMEN

CRESCO

HARVEST HEALTH

TRULIEVE
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ARIZONA
Population

7.2 M

iANTHUS PERMITTED
FACILITIES

(9% past month users)

IN-STATE COMPETITORS
Acreage, Curaleaf,
MedMen, Garvest,
Green Growth

Market Size

DISPENSARIES

$1.5 B

4 (4 open)

Licenses Permitted

PRODUCTION FACILITIES

Medical

2 Cultivation

Arizona Type of License
Vertically Integrated

1 Processing
32,800 sq

State Dispensary Licenses
Allowed/Issued
130/114
Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
• Health for Life Crismon, Mesa, AZ
• Health for Life Ellsworth, Mesa, AZ
• Health for Life McDowell, Mesa, AZ
• Soothing Options, Mesa, AZ

OVERVIEW
The company grew rapidly in Arizona pursuant to acquisitions in 2017. The key “Health
for Life” and “Soothing Options” acquisitions were completed in January of 2017 and the
PerkAZ Property acquisition was completed in March of 2017. Operations are vertically
integrated and include cultivation, production, and retail facilities.

ARIZONA REGULATORY ENVIRONMENT
The passage of legislation in November 2010 established the legality of medical marijuana
in Arizona, with the first sales taking place in 2012. The Arizona Department of Health
established 130 medical marijuana dispensary certificates. Each certificate permits the
owner to open one dispensary and to open one cultivation facility and/or one processing
facility. There were approximately 114 dispensaries open in Arizona in May 2018. There
were 186,000 registered medical marijuana patients in December 2018 (AZDHS – Arizona
Department of Health Services). Medical marijuana products are used for the treatment
of qualifying medical conditions, including Alzheimer’s, Cachexia, Cancer, Chronic Pain,
Crohn’s Disease, Glaucoma, Hepatitis C, HIV/AIDS, Muscle Spasms, Nausea, PTSD, Sclerosis,
and Seizures.
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SOME OTHER LICENSED OPERATORS IN ARIZONA

ACREAGE

CURALEAF

HARVEST HEALTH

GREEN THUMB

MEDMEN

NEW JERSEY
Population

8.9 M

iANTHUS PERMITTED
FACILITIES

(7% past month users)

IN-STATE COMPETITORS
TILT, Curaleaf, Acreage,
Green Thumb

Market Size

DISPENSARIES

$2 B

3 (0 open, 2 by 2019YE,
3 by 2020E)

Licenses Permitted

PRODUCTION FACILITIES

Medical Only

1 Cultivation

New Jersey Type of License
Vertically Integrated

1 Processing
40,000 sq ft (2019E)

State Licenses Allowed/
Issued
12/12

Source: US Census Bureau, Sedar.

RETAIL DISPENSARY LOCATIONS
• Atlantic City, NJ (2019E)

OVERVIEW
New Jersey represents an untapped growth opportunity for iAnthus due to its relatively
large population, many relatively densely populated areas, an increasingly favorable
medical marijuana regulatory environment, expanded medical marijuana qualifying
medical conditions, recent successful efforts to expand production sites and dispensaries,
and increasing support for the legalization of recreational marijuana. We note that the
legalization of recreational marijuana in New Jersey also offers the potential for significant
marijuana tax revenues. Demand for recreational marijuana in New Jersey could also
be stimulated by its close proximity to New York. The Governor of New York, however,
has appeared to be warming up to recreational sales. The December 2018 expansion of
the issuance of dispensary and cultivation licenses supported by New Jersey Governor
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Murphy represents one of the more recent positive developments in the New Jersey
marijuana market.

NEW JERSEY REGULATORY ENVIRONMENT
New Jersey passed legislation legalizing medical marijuana in January of 2010. Qualifying
conditions were initially very restrictive and had a dampening effect on growth in patients.
However, after the election of Governor Murphy, the state expanded the medical marijuana
program in July of 2018 through recommendations to the New Jersey Department of
Health (NJDH), including the addition of debilitating conditions to qualifying conditions.
In December 2018, Governor Murphy increased the number of marijuana cultivators by 6,
doubling the number of growers in the state to 12. iAnthus acquisition MPX received a new
license to open a cultivation facility in Galloway Township and a license to open a medical
marijuana dispensary in Atlantic City, adding to the two dispensary licenses MPX already
had in New Jersey.

SOME OTHER LICENSED OPERATORS IN NEW JERSEY

ACREAGE

CURALEAF

GREEN THUMB

TILT
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NEVADA
Population

3.0 M

iANTHUS PERMITTED
FACILITIES

(12% past month users)

IN-STATE COMPETITORS
Acreage, Harvest, Cresco,
MedMen,Curaleaf,
Green Thumb

Market Size

DISPENSARIES

$850 M

4(0 opened, 2 by 2019YE)

Licenses Permitted

PRODUCTION FACILITIES

Medical and Recreational

1 Cultivation

Nevada Type of License
Individual license for each
activity

1 Processing
29,000 sq ft (current)

State Licenses Allowed/
Issued
Dispensary: Unlimited/124
Cultivation: Unlimited/121
Processing: Unlimited/84
Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
No dispensaries operational yet.

OVERVIEW
In December 2017 MPX completed the acquisition of 99% of the membership units of
Greenmart of Nevada NLV, LLC (Greenmart NV). Greenmart currently owns cultivation,
production, wholesale, kitchen, and retail licenses in Las Vegas. Its marijuana operations are
licensed for both the medical marijuana and recreational segments in Las Vegas. Greenmart
NV sells wholesale into the medical marijuana sector. In December of 2018 Greenmart
NV was awarded four conditional retail dispensary licenses in Nevada. The state awarded
Greenmart NV these licenses in the City of Las Vegas, Unincorporated Clark County, Reno,
and Henderson.

NEVADA REGULATORY ENVIRONMENT
Nevada legalized medical marijuana in 2013 and recreational marijuana in 2016. The first
dispensaries were opened in July 2017. About 75% of marijuana operations exist within
Las Vegas city limits in Clark County. In December 2018 Nevada issued 61 additional
recreational marijuana licenses in the state, with 30 of them in Clark County.
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SOME OTHER LICENSED OPERATORS IN NEVADA

ACREAGE

CURALEAF

GREEN THUMB

CRESCO

HARVEST HEALTH

MEDMEN

MARYLAND
Population

6.0 M

iANTHUS PERMITTED
FACILITIES

(11% past month users)

IN-STATE COMPETITORS
Curaleaf, Acreage,
Green Thumb, Harvest

Market Size

DISPENSARIES

$1.4 B

3 (3 open)

Licenses Permitted

PRODUCTION FACILITIES

Medical

1 Processing

Maryland Type of License
Individual license for
each activity

3,200 sq ft
(no planned expansion)

State Licenses Allowed/
Issued
Dispensary: 102/102
Cultivation: 22/22
Processing: 28/28

Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
• Health for Life, Fairmont Ave., Bethesda, MD
• Health for Life, Baltimore, MD
• Health for Life, Nottingham, MD

OVERVIEW
iAnthus’ recent acquisition, MPX’s early entry into Maryland, provides it with a solid growth
opportunity to cultivate and sell medical marijuana. In January of 2018, MPX, through its
indirect wholly-owned subsidiary, S8 Management, entered into management agreements
with Rosebud Organics Inc., which is authorized to purchase, process, and sell medical
marijuana in Maryland. In August 2018, MPX announced the opening of its first and flagship
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Health for Life medical marijuana dispensary in Maryland, located in Bethesda. In October
2018, MPX opened its second medical marijuana dispensary in Baltimore and later that
month, MPX opened its third marijuana dispensary in Nottingham.

MARYLAND REGULATORY ENVIRONMENT
In 2012 a state law was passed in Maryland authorizing medical marijuana. The program
became operational as of December 2017. Medical marijuana may be used to treat medical
conditions including chronic pain, nausea, seizures, glaucoma, and PTSD. Most marijuana
products are permitted except for edibles.

SOME OTHER LICENSED OPERATORS IN MARYLAND

ACREAGE

CURALEAF

GREEN THUMB

HARVETS HEALTH

VERMONT
Population

0.6 M

iANTHUS PERMITTED
FACILITIES

(19% past month users)

IN-STATE COMPETITORS
Champlain Valley,
Vermont Patients Alliance,
Phytocare Vermont

Market Size

DISPENSARIES

$137 M

2 (1 open, 2 by 2019YE)

Licenses Permitted

PRODUCTION FACILITIES

Medical & Recreational

1 Cultivation

Vermont Type of License
Separate licenses for
recreational and medical use

1 Processing

State Licenses Allowed/
Issued
Unlimited/5

6,900 sq ft
Annual Output(kg):
200 (current); 400 (post
new construction)

Source: US Census Bureau, Sedar.
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RETAIL DISPENSARY LOCATIONS
• Brandon, Vermont

OVERVIEW
While Vermont is a relatively small state, the market is characterized by a relatively small
number of licensed medical marijuana operators. As well, the possibility of the passage
of legislation establishing a commercial framework for recreational marijuana sales
supports growth prospects. iAnthus began its activities in Vermont in early 2015 with a
loan financing and management services agreement to Grassroots Vermont, with the
ability to convert its loan into a 100% equity position. At the time Grassroots Vermont was
one of four cannabis license holders in Vermont. iAnthus obtained a 100% equity interest
in Grassroots in December 2017. iAnthus currently has 2 medical marijuana dispensary
licenses and 1 operating dispensary in Brandon, as well as a 6,900 sq. ft. cultivation and
processing facility in Brandon. The company expects to begin the construction of a second
2,400 sq. ft. medical dispensary in Williston, Vermont in 1Q19. Williston is within a 5-mile
radius of 4 of the 5 most populous municipalities in Vermont.

VERMONT REGULATORY ENVIRONMENT
Medical marijuana was legalized in Vermont in 2004. In 2013 the Vermont legislature
passed a law decriminalizing possession of small quantities of marijuana. In July 2018 a bill
was passed making marijuana legal for recreational use. However, the legislature has still
failed to pass a bill regulating the commercial sale of marijuana. The state senate and state
assembly (both with Democratic majorities), as well as by the Republican governor, have
shown considerable support for legislation regulating commercial sale, making it possible
that such legislation could become law between 2019-2020.

SOME OTHER LICENSED DISPENSARIES IN VERMONT

CHAMPLAIN VALLEY DISPENSARY, INC.

PHYTOCARE VERMONT

VERMONT PATIENTS ALLIANCE
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COLORADO
Population

5.7 M

iANTHUS PERMITTED
FACILITIES

(17% past month users)

IN-STATE COMPETITORS
Acreage, The Green
Solution (Private),
LivWell (Private),
Native Roots (Private)

Market Size

DISPENSARIES

$1.5 B

1 (1 open)

Licenses Permitted

PRODUCTION FACILITIES

Medical & Recreational

1 Cultivation

Colorado Type of License
Separate licenses for
recreational and medical use

1 Processing
5,900 sq ft

State Dispensary Licenses
Allowed/Issued
Unlimited/964

Source: US Census Bureau, Sedar.

RETAIL DISPENSARY LOCATIONS
• Organix, Breckenridge, CO (recreational and medical)

OVERVIEW
iAnthus completed its acquisition of Organix, LLC in December of 2016. This acquisition
included a cultivation facility in Denver and a vertically integrated medical and adult use
dispensary located in the ski town of Breckenridge. It also included access to all intellectual
property and brands of Organix. Although iAnthus owns a 100% economic interest in
Organix, Colorado regulations do not allow Organix’s operations to be consolidated in
iAnthus’ financial results.

COLORADO REGULATORY ENVIRONMENT
Colorado maintains medical use and recreational marijuana programs. In 2010 Colorado
became the first state to legalize marijuana with the passing of legislation creating state
and local licensing and regulatory frameworks for medical marijuana centers. In 2012 voters
passed recreational marijuana legislation through a voter initiative. The first recreational
marijuana businesses opened in 2015. Separate medical and recreational use licenses are
provided for cultivation, product manufacturing and extraction, retail sales, off-storage
premise facilities, transportation, and testing. There are no limits on the number of licenses
issued by the state, but localities may limit the number of marijuana facilities. Vertical
integration is required for the cultivation and dispensing of medical marijuana but is not
required for recreational marijuana businesses.
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SOME OTHER LICENSED OPERATORS IN COLORADO

ACREAGE

THE GREEN SOLUTION

LIVWELL

NATIVE ROOTS

NEW MEXICO
Population

2.1 M

iANTHUS PERMITTED
FACILITIES

(12% past month users)

IN-STATE COMPETITORS
New MexiCann, Shift,
Natural RX, Medzen
Services, C&G Genetics

Market Size

DISPENSARIES

$600 M

6 (6 open)

Licenses Permitted

PRODUCTION FACILITIES

Medical

2 Cultivation

New Mexico Type of License
Vertically Integrated

2 Processing
25,000 sq (current)

State Dispensary Licenses
Allowed/Issued
86/86

Source: US Census Bureau, Sedar

RETAIL DISPENSARY LOCATIONS
• Midtown, Albuquerque, NM
• West Side, Albuquerque, NM
• Nob Hill, Albuquerque, NM
• North Coors, Albuquerque, NM
• Northeast Heights, Albuquerque, NM
• Grants, NM
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OVERVIEW
iAnthus closed the acquisition of a minority interest in Reynolds Greenleaf & Associates LLC
(RGA), a medical cannabis management company, in October of 2016. RGA was formed in
April 2014 for the purpose of serving as a branding, marketing, and consulting company to
license certain technology and product names to medical marijuana license holders in New
Mexico. Its other purposes include serving as a holding company for acquiring, leasing,
and/or managing real estate and serving as an entity that enters into financial transactions
to support operating medical marijuana license holders. iAnthus currently has a 24.6%
minority equity interest in RGA. RGA manages 2 cultivation operations in Albuquerque,
totaling about 25,000 sq. ft., 5 dispensaries in Albuquerque, and 1 dispensary in Grants,
New Mexico. RGA is currently engaged in working with iAnthus on instituting an expansion
of its cultivating facilities and dispensaries as well as creating a production strategy for
providing cannabis-infused products for its license holders and others in New Mexico.

NEW MEXICO REGULATORY ENVIRONMENT
New Mexico legalized medical marijuana in 2007. Medical marijuana is permitted for
patients with qualifying debilitating conditions including ALS, arthritis, cervical dystonia,
Crohn’s disease, glaucoma, HIV/AIDS, Huntington’s disease, painful peripheral neuropathy,
Anorexia/cachexia, cancer, and Parkinson’s disease. Patients have the right to purchase
from a non-profit producer and to apply for a personal production license for personal use.
Licensed non-profit producers serve the qualified patients of New Mexico.

CALIFORNIA
Population

39.7 M

iANTHUS PERMITTED
FACILITIES

(12% past month users)

IN-STATE COMPETITORS
Acreage, Trulieve,
Medmen, Cresco Labs,
Harvest, Grown Rogue,
Dixie, Green Thumb

Market Size

DISPENSARIES

$9 B

0

Licenses Permitted

PRODUCTION FACILITIES

Medical & Recreational

Does not own operating
licenses.
Manufacturing and sales
relationship through Case
Farms.

California Type of License
Separate licenses for
recreational and medical use
State Licenses Allowed/
Issued
Unlimited/421
Source: US Census Bureau, Sedar.

OVERVIEW
The company does not own marijuana operating licenses in California. However, it sells marijuana
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products in California manufactured by Case Farms and through Case Farms dispensaries.

CALIFORNIA REGULATORY ENVIRONMENT
Medical marijuana was legalized in California in November of 1996. Marijuana products
were authorized for treating conditions including AIDS, anorexia, arthritis, cachexia,
cancer, and chronic pain. In November of 2016 recreational marijuana was legalized in
California. Operation of a marijuana facility requires both a state license and municipal
approval. Municipalities are authorized to determine the number of licenses they provide
to marijuana operators and may also ban the production and sale of marijuana. While
vertical integration is allowed, operators may also obtain individual licenses for separate
production, cultivation, and distribution activities.

SOME LICENSED OPERATORS IN CALIFORNIA

ACREAGE

CRESCO

DIXIE

GREEN THUMB

GROWN ROGUE

HARVEST HEALTH

MEDMEN

TRULIEVE
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LIST OF SUBSIDIARIES AND % OWNERSHIP
Entity Name
Reynold Greenleaf & Associates, LLC

Ownership

State

24.60%

New Mexico

Medzen Services, Inc.

Management Service & Loan Agreement

New Mexico

R. Greenleaf & Organics, Inc.

Management Service & Loan Agreement

New Mexico

Elemental Kitchen and Labarotories, LLC

Management Service & Loan Agreement

New Mexico

Pakalolo, LLC

100%

Vermont

Grassroots Vermont Management
Services, LLC

100%

Vermont

FWR, Inc.

100%

Vermont

Pilgrim Rock Management, LLC

100%

Massachusetts

Mayflower Medicinals, Inc.

100%

Massachusetts

Citiva Medical, LLC

100%

New York

iAnthus Empire Holdings, LLC

100%

New York

Scarlet Globemallow, LLC

100%

Colorado

Bergamot Properties, LLC

100%

Colorado

Bellflower LLC

Lease Agreement & MSA

Colorado

GHHIA Management, Inc.

100%

Florida

iAnthus Holdings Florida, LLC

100%

Florida

GrowHealthy Properties, LLC

100%

Florida

GrowHealthy Farms Florida, LLC

Purchase Option

Florida

McCrory's Sunny Hill Nursery, LLC

Purchase Option

Florida

CGX Life Sciences, Inc.

100%

Nevada

Tower Management Holdings, LLC

100%

Arizona

Tarmac Manufacturing, LLC

100%

Arizona

Ambary, LLC

100%

Arizona

ABACA, LLC

100%

Arizona

H4L Management East, LLC

100%

Arizona

H4L Management North, LLC

100%

Arizona

S8 Management, LLC

100%

Arizona

S8 Rental Services, LLC

100%

Arizona

S8 Transportation, LLC

100%

Arizona

S8 Industries, LLC

100%

Arizona

Health for Life, Inc.

Management Service Agreement

Arizona

Soothing Options, Inc.

Management Service Agreement

Arizona

Healing Center Wellness Center, LLC

Management Service Agreement

Arizona

Budding Rose, Inc.

Management Service Agreement &
Purchase Option

Maryland

Rosebud, Inc.

Management Service Agreement &
Purchase Option

Maryland

LMS Wellness Benefit LLC

Management Service Agreement &
Purchase Option

Maryland

GreenMart of Maryland, LLC

Management Service Agreement &
Purchase Option

Maryland

MPX New Jersey, LLC

100%

New Jersey

CinG-X Corporation of America

100%

Nevada

GreenMart of Nevada NLV, LLC

99%

Nevada

Fall River Development Company, LLC

100%

Massachusetts

IMT, LLC

100%

Massachusetts

Management Service Agreement

Massachusetts

Cannatech Medicinals, LLC

Source: Sedar Filings
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iANTHUS STOCK TRADES AT A 35%
DISCOUNT TO PEERS
The concept of investing with a margin of safety cannot be understated in a high-growth
emerging industry like cannabis. No one knows what the future will look like, so ensuring
upside remains even if the market develops slower than expected is the only successful
way to invest.

ON VALUATION ALONE IANTHUS PROVIDES A RELATIVE MARGIN OF SAFETY,
TRADING AT A 35% DISCOUNT TO THE GROUP AVERAGE EVEN THOUGH IT
HAS AN INDUSTRY-LEADING FOOTPRINT AND A GROWTH RATE IN LINE WITH
MORE EXPENSIVE PEERS.

In a market built on hype, where investors are always looking for the next IPO to juice
returns, we believe iAnthus has been left behind solely because it was first to market and
doesn’t benefit from “shiny object syndrome” retail investors are afflicted with. Market
inefficiency has created an attractive opportunity to buy into a U.S. cannabis leader at a
discount before execution in 2019 shrinks the multiple gap to peers.

ESTIMATED REVENUE GROWTH RATE 2019
VS LAST QUARTER ANNUALIZED
400%

350%

300%

250%

200%

150%

100%

50%

0%
HARV

IAN

ACRG

MMEN

Cresco

CURA

GTII

2019 Estimated Revenue Growth Rate

Source: Sedar Filings, Company Presentations, Capital 10X Estimates
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Taking the expected revenue growth rate this year and dividing by the revenue multiple
tells us which companies offer the most growth for your buck. Think of this metric similarly
to growth at a reasonable price (GARP), which screens for companies trading at reasonable
multiples while still showing earnings growth. iAnthus stands out as the cheapest way to
access significant revenue growth, giving investors 40% revenue growth for each turn of
multiple they are paying (8x).

REVENUE GROWTH / PRICE TO SALES MULTIPLE (HIGHER IS BETTER)
2019E REVENUE GROWTH RATE

2019E PRICE TO SALES MULTIPLE

400%

15

350%

14

13

300%

12
250%
11
200%
10
150%
9
100%
8
50%

7
0%
HARV

IAN
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MMEN
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CURA

GTII

6
HARV

GTII

2019 Estimated Revenue Growth Rate

Cresco

CURA

TRUL

IAN

ACRG

MMEN

2019 Estimated Price to Sales Multiple

REVENUE GROWTH PER TURN OF MULTIPLE
40%
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30%

25%

20%

15%

10%

5%

0%
IAN
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% Growth per Turn of Multiple

Source: Capital 10X Estimates, Sedar Filings
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Yet one more way to verify iAnthus trades at a discounted value is to look at the underlying
revenue generation per share. Share count matters and even the most profitable company
won’t make investors money if management is constantly issuing new dilutive shares spreading
a dollar of earnings over more and more shares. iAnthus is in the top third of its peer group for
revenue per share generation, due to strong revenue growth and a low share count.
Companies may only trade on revenue potential at this point in the cycle, but eventually
investors will need to see profit as well. All else equal companies with the highest revenue
per share have the best chance of also generating the most profit per share down the road
in our opinion, potentially supporting a higher share price.

FULLY DILUTED REVENUE PER SHARE 2019E
$3.5

$3.0

$2.5

$2.0

$1.5

$1.0

$0.5

$0.0

Revenue Per Share

Source: Sedar Filings, Capital 10X Estimates

FULLY DILUTED SHARE COUNT
750

(millions)

625

500

375

250

125

0

Fully Diluted Share Count

Source: Sedar Filings
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UPCOMING CATALYSTS TO WATCH
As seasoned valued investors understand too well know, a cheap stock can stay cheap
without a catalyst to close the valuation gap to peers. Over the next 24 months we believe
iAnthus has a number of interesting catalysts to bring about a rerating of the stock.

STORE BUILD OUT AND REVENUE GROWTH
iAnthus is going from 22 stores currently to 51 stores planned by the end of 2019. iAnthus
will have peer leading revenue growth this year of close to 300%, implying revenue of $160
million in 2019, up from a run rate of $4 million in the latest quarter.

BRAND DEVELOPMENT AND CONSOLIDATION
iAnthus is currently consolidating all of the recently purchased license holders into one
nationwide brand. Management will likely release details about new products and the new
branding before summer, driving additional investor interest.

ACQUISITIONS
iAnthus is already known as a savvy deal maker and we would not be surprised to see
management continuing to expand the state footprint through organic license wins or
purchases of additional state licenses. Management recently commented that they are
looking to expand into Michigan, Pennsylvania, Texas, and Georgia among others. Now
that the MPX acquisition has closed, the deal team can focus on new opportunities.

U.S. REGULATORY CHANGE
The loosening of strict regulations related to the use of cannabis will continue to increase
positive sentiment on the sector as a whole. The STATES Act, which would open the
banking sector to cannabis companies and protect them from federal prosecution is
quickly gaining momentum in congress. The recently passed Farm Bill, legalizing hemp
will gain further clarity once the FDA releases specific rules about how CBD from hemp
will be regulated nationwide.
Political momentum towards legalization will benefit multi-state operators by closing the
significant valuation gap to fully legal Canadian peers.

U.S. OPERATORS TRADE AT 9X PRICE TO 2019 SALES WHILE THE TOP
11 CANADIAN GROWERS TRADE AT 25X, A 150% PREMIUM.
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WHY A STRONG BRAND IS THE KEY TO
ATTRACTIVE RETURNS IN CANNABIS
Building a successful brand is the holy grail all cannabis companies are chasing. The major
consumer products companies dominating the market today all got there because of their
strong brands. For example, 45% of Pepsi’s non-cash value comes directly from brands. A
brand is important for consumer product companies in two crucial ways:

BRAND AWARENESS
A consumer doesn’t need to try the product to know what they are getting. Through word
of mouth, advertising, and public exposure (products on store shelves) consumers build
trust that a product won’t hurt them and may be something they’d like.

CONSISTENCY/TRUST
A brand tells a consumer that every product will be consistent. If you buy a box of Oreos, you
know they will taste the same as the last box of Oreos. This applies to non-edible consumer
goods as well, where a reputation for reliability is a critical factor in consumer’s minds.

REVENUE OPPORTUNITY

BRANDING OFFERS THE LARGEST REVENUE OPPORTUNITY

TIME

Cultivation

Processing

Dispensing

Brand

Source: Acreage Holdings (ICR Conference)
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Cannabis is still far away from establishing brand awareness or consumer trust. The patchwork
of state laws keeps producers from standardizing growing, packaging and processing.
Without standardization, companies can’t guarantee product consistency, so consumers
never really know exactly what they are getting and cannot depend on any one brand.
On top of the lack of standardization, building brand awareness is almost impossible when
cannabis advertising is largely prohibited. Google, Facebook, and Instagram prohibit
cannabis advertising, closing off ~60% of the digital advertising market. Print advertising
is also largely restricted making it very hard for brands to simply get in front of consumers
unless they show up at a dispensary.

MULTI-STATE OPERATORS ARE THE FARTHEST AHEAD IN THE
BRANDING GAME
Because the cannabis industry can’t rely on traditional ad channels, MSOs like iAnthus are
the farthest ahead in establishing brand awareness among consumers. With multiple retail
locations per state and a multi-state footprint, iAnthus is putting its products in front of
millions of consumers.
Initial brand awareness can be leveraged once advertising and interstate transportation
restrictions are lifted to quickly build a brand known nationwide. The whole reason MSOs
are rushing to expand to more states despite the confusing patchwork of regulations
and high licensing fees is for the opportunity to put their products in front of consumers
first. If iAnthus can establish a well-known and trusted brand identity in the early days of
nationwide legalization, the company has a real shot at becoming a household name.

Source: MPX
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THE iANTHUS MANAGEMENT TEAM
HAS THE LONGEST SUCCESSFUL TRACK
RECORD AMONG MULTI-STATE OPERATORS
iAnthus is a pioneer in the U.S. cannabis market and was the first U.S. company to list
on a stock exchange. The company has the industry’s longest successful track record of
fundraising, corporate governance, and cost-effective acquisitions.
iAnthus was the first U.S. operator to list publicly in November 2016, and since that
time management completed five successful capital raises for aggregate proceeds of
C$203 million.

PUBLIC FUNDRAISING SINCE INCEPTION
DATE

EQUITY OR DEBT

ISSUE OR
EXERCISE PRICE

GROSS PROCEEDS
(C$MM)

Nov-16

Equity

$2.10

$21.5

Feb-17

Convertible Debt

$3.10

$20.0

Nov-17

Equity

$1.70

$16.6

May-18

Convertible Debt

$2.57

$52.0

May-18

Equity

$3.08

$13.0

Oct-18

Equity

$6.65

$34.5

Mar-19

Convertible Debt

$7.7

$45.5

TOTAL

$203.1
Source: Sedar Filings

The recent purchase of MPX brought on board a Chief Strategy Officer, Elizabeth Stavola,
with a stellar history of navigating rapidly evolving state regulations and building revenue
generating businesses quickly and at scale. The iAnthus management team is well equipped
to steward the company through continued rapid growth over the next 3-5 years.
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IANTHUS MANAGEMENT REVIEW
WHY THE MANAGEMENT TEAM IS SO IMPORTANT?
In emerging growth industries management quality is one of the key determinants of
long-term financial success. In these high-growth industries investors are often caught up
in the euphoria of big promises and less diligent about vetting the management teams
of the companies they invest in. Backing a management team with a history of putting
shareholders’ interests first and operating within the law will help to avoid long tail risks
that could blow up an investment before it can reach its full potential.

LEADERSHIP FOR GROWTH
HADLEY FORD

Chief Executive Officer and Director
Hadley Ford is a healthcare and technology industry veteran with
more than 30 years of experience as both an operating executive,
investor and investment banker. Mr. Ford has extensive experience in
all operational facets of managing a large, world-class patient-centric
healthcare operation Prior to iAnthus, Mr. Ford was the co-founder
and CEO of ProCure Treatment Centers, Inc., the world’s leading
developer and operator of full-service proton therapy centers for the treatment of cancer.
Mr. Ford’s previous management role at Procure has provided him with expertise in
managing operational complexity, quality control, technology, and business growth. This
should be highly valuable in facilitating efficient operations and strong growth at iAnthus.
Prior to ProCure, Mr. Ford spent sixteen years on Wall Street with Fidelity, First Boston, Bank
of America and Goldman Sachs, where he completed over 150 transactions worth over $50
billion for all size clients in multiple industries.

EMERGING GROWTH AND LEGAL EXPERTISE
RANDY MASLOW
President and Director
Mr. Maslow joined iAnthus as co-founder in 2014, after serving as
General Counsel for 25 years in emerging growth and technology
companies. He was General Counsel of an early-stage online travel
company and a founding member of the management team of
XO Communications.
Mr. Maslow co-founded Internet Gaming Entertainment in 2003
and Electric Ventures, an angel investor network, in 1997. His experience in founding
and managing emerging growth companies is a key asset for a fast-growing and highlyregulated company like iAnthus.
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DEALMAKING AND FINANCIAL EXPERIENCE
JULIUS KALCEVICH

Chief Financial Officer and Director
Mr. Kalcevich has worked in corporate finance and strategic
consulting for over 15 years. Prior to joining iAnthus he was a
partner at BG Partners Corp. in Toronto. At BG Partners, he focused
on structuring and managing cannabis investments. This has
provided him with strong financial and accounting expertise as
well as crucial skills required for iAnthus’ acquisition and capital
raising activity.
Mr. Kalcevich previously served as Director of Investment Banking at CIBC World Markets
and Oppenheimer in Toronto and New York. From 2005 to 2012 he executed more than 20
transactions representing over $4 billion in market value.

EXPANDING AND IMPROVING OPERATIONS
PAT TIERNEN
Executive Vice President of Operations
Mr. Tiernen was promoted to Executive Vice President of
Operations in February of 2019. He draws on his 5 years of
experience as Chief Operating Officer at Stone Brewing Company.
While there he contributed to increasing its revenues from $100
million to $250 million, modernized the company’s business,
drove a 200% increase in cases distributed, and expanded its
operations both nationally and internationally to 34 countries. Mr.
Tiernen was previously a Senior Advisor at TPG Capital, where he worked on initiatives to
transform operations across its companies.

DRIVING DEVELOPMENT PROJECTS FORWARD
JOHN HENDERSON
Senior Vice President, Eastern Region
Mr. Henderson has an extensive background in managing technology
and healthcare real estate. He was Chief Operating Officer and Chief
Development Officer at ProCure Treatment Centers, Inc., where he
developed four $150 million plus proton therapy centers.
Mr. Henderson also started a venture to advise academic research
centers in Europe and the Middle East on the development
of protein therapy projects. Previously, Mr. Henderson spent 15 years as President of
George B.H. Macomber Company and managed the construction of large healthcare and
technology facilities.
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TODD KARNIG,
Senior Vice President, Western Region
Mr. Karnig has a long history in sales, eCommerce and operations.
Prior to working for iAnthus he was the head of sales for one of
the ten largest craft brewers in America. He spent five years as
senior director for global operations of HP Enterprise and was vice
president of eCommerce for Chase bank.
His experience with the sales of a craft beer brand will be especially useful as the iAnthus
cannabis portfolio will no doubt include infused beverages in the near future. His
knowledge of beer distribution channels will also be invaluable to iAnthus as management
scales up the retail and distribution footprint.

STRATEGIZING FOR GROWTH
ELIZABETH STAVOLA

Chief Strategy Officer

As Chief Strategy Officer at iAnthus, Ms. Stavola is responsible for
strategic initiatives across the company’s U.S. footprint. She brings
with her skills she developed while managing the operations of
MPX across the United States as well as from creating successful
cannabis brands. In her role as Chief Operating Officer of MPX
Bioceuticals, she was responsible for processing, growing, and
dispensing operations in Arizona, Nevada, Maryland, and Massachusetts. In 2017 Ms. Stavola
was named to the Board of Trustees of the New Jersey Cannabis Industry Association, which
focuses on best practices in the cannabis industry.
Ms. Stavola entered the cannabis industry in 2012 in Arizona, where she created, from the
ground up, a medical cannabis business, Stavola Medical Marijuana Holdings, and was CEO
of Health for Life (dispensaries) and Melting Point Extracts (high-margin concentrates). Ms.
Stavola was previously Senior Vice President of Institutional Equity Sales at Jefferies, an
investment bank.
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DEDICATION TO HIGH MEDICAL STANDARDS
RICHARD BOXER

Chief Medical Officer

Richard Boxer is the Chief Medical Officer of iAnthus. Dr. Boxer
served as Director and Chief Medical Advisor of iAnthus from
2016 to 2018. He has served in medical, academic, advisory, and
public policy positions. Dr. Boxer has served as a policy advisor to
President Bill Clinton, Vice President Al Gore, and Joe Lieberman.
His medical and policy expertise are of high value to iAnthus,
a firm that is focused on creating and marketing safe, innovative, effective medical
cannabis products and on communicating with medical organizations, regulators, and
public policy officials.
Dr. Boxer previously served as a Visiting Professor of Urology and Visiting Scholar at UCLA.
Dr. Boxer served on the National Cancer Advisory Board at the National Institute of Health
and is committed to the improvement of treatments using medical cannabis for cancer and
other patients. He is a recipient of a Presidential Citation and the National Cancer Research
award from the American Urological Association. Dr. Boxer has published 65 scientific
papers in medical journals. He received an M.D. cum laude from the University of Wisconsin
Medical School.
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CURRENT FOOTPRINT WORTH UP
TO $11/SH
Valuing the near-term potential of the iAnthus footprint requires us to quantify the market
size of each state and how many licenses have been issued. In medical states, few licenses
mean each company is almost guaranteed a solid slice of the market for now, while in
recreational states, hundreds of licenses have effectively opened the market up to intense
competition, where each company must lean on branding and unique product offering to
win and maintain market share. For this analysis we assume retail sales are split evenly over
each license.
We admit this assumption is somewhat simplistic as it assumes equal sales per license
which is most definitely not the case in the real world. In Colorado for example the 7 largest
companies have the same amount of sales as the smallest 400. To avoid forecasting a
market share that turns out to be wrong, however, we are choosing this more conservative
equal market share methodology. If iAnthus lives up to its potential these numbers will be
significantly understated.

IANTHUS MARKET SIZE 2019
STATE

POPULATION

Licenses

Consumers
per License

Annual
Usage
Grams

MA

6,900,000

35

197,143

201

FL

21,200,000

14

1,514,286

754

VT

600,000

5

120,000

201

NY

19,900,000

10

1,990,000

201

AZ

7,086,160

130

54,509

297

MD

6,112,520

102

59,927

201

NV

3,027,980

65

46,584

164

NM

2,108,880

35

60,254

201

CO

5,761,000

964

5,976

193

CA

40,017,000

3798

10,537

164

NJ

9,037,521

12

753,127

201

TOTAL

121,751,061

4,812,342

376
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We estimate the total revenue of states where iAnthus owns a license to be $9.6 billion in
2019. Based on the number of license holders in these states, iAnthus should capture at
least 4% of the market, a customer base of 4.8 million people. At full retail build out iAnthus
will be generating $381 million from a 4% market share.

TOTAL MARKET SIZE AND IANTHUS MARKET SHARE 2019
CURRENT MARKET SIZE
Population

121,751,061

Usage Rate

2%

Annual Usage (Grams)

376

Total Demand (kg)
Avg Market Price
MARKET SIZE ($MM)
iAnthus Licensed Market Share
IANTHUS MARKET POTENTIAL ($MM)

964,355
$10
9,644
4%
381
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Cannabis peers are generating 30%-40% EBITDA margins implying iAnthus EBITDA of $133
million. Applying a 15x multiple on this EBITDA, in line with wine and spirits companies,
iAnthus is worth C$11/sh, offering 60% upside to the current stock price.

iANTHUS STOCK PRICE AND UPSIDE WITH CURRENT FOOTPRINT
$MM

MEDICAL

Future Revenue

381

EBITDA Margin

35%

Future EBITDA

$133

15x Multiple

15x

Enterprise Value (USD)

$2,001

Mkt Cap (USD)

$1,946

Mkt Cap (CAD)

$2,530

Diluted Shares

233

Per Share (Diluted)

$11

Current Stock Price

$7.30

% UPSIDE

50%
Source: Capital 10x Estimates
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FULL FEDERAL LEGALIZATION IMPLIES
$17-$35 STOCK PRICE
At this point in the development of the legal cannabis market it is a foregone conclusion
that federal legalization will happen. When it does the size of the cannabis market will be
multiples of where it is today. Federal legalization is where the true potential for iAnthus
lies. iAnthus, along with other multi-state operators, are gobbling up state licenses
to ensure they have brand awareness and distribution channels in place on day one of
nationwide legalization. Capturing a commanding market share of the medical market will
be important as companies compete to win the battle for recreational customers.
The value of iAnthus under a federally legal scenario is heavily dependent on the ultimate
market share they can capture. For this reason, we have done a deep dive into established
legal markets to try and define the market share opportunity.
In Colorado, the state with the longest history of legal sales, a breakdown of sales per
license shows us the largest seven license holders control 7% of the market or about 1%
each, the same market share as the entire bottom 50% of licenses.
This data tells us a 1% market share in a fully legal market is achievable for iAnthus as a
first mover. However, we expect industry consolidation as the market matures, allowing
iAnthus to capture 2% of the market or more if it can maintain its position as an industry
heavyweight.

ANNUAL SALES PER LICENSE IN COLORADO 2017
$20M

$18.2M
$18M
$16M
$14M
$12M

$15.7M
$10M

$14.7M

$8M

$14.3M

$6M

$14M

$4M
$2M

946

919

892

865

838

811

784

757

730

703

676

649

622

595

568

541

514

487

460

433

406

379

352

325

298

271

244

217

190

163

136

82

109

55

1

28

0

Source: Marijuana Policy Group, Leeds School of Business

Comparing legal marijuana businesses in Colorado to other industries tells us there is still
significant room for consolidation. Even when adjusting for the fact that certain companies
own multiple licenses, cannabis has a concentration score of 101, far less than the beer
industry at 725. We think market share in Colorado will be the starting point for the national
cannabis industry with winners carving out much larger chunks of the market over time.
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COMPANY CONCENTRATION BY INDUSTRY
(HIGHER IS MORE CONSOLIDATED)
SECTOR

HHI

Food Manufacturing (sector)

118

Breakfast Cereal Manufacturing

2,999

Motor Vehicle Manufacturing

2,323

Household Funiture Manufacturing

308

Global Beer (2003)

276

Global Beer (2013)

725

COLORADO MARIJUANA RETAILING

28

COLORADO MARIJUANA COMPANIES

101

Source: Marijuana Policy Group, Leeds School of Business

Our modeling below lays out the implied value of a 1-2% market share of U.S. cannabis
sales. We took a usage rate of 14%, the average of Colorado at 16% and Canada at 12%. Our
annual consumption estimate is 13% below rates in Colorado, which we think are higher
than overall U.S. consumption will be.
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THE VALUE OF 1% AND 2% RECREATIONAL MARKET SHARE
1% MARKET SHARE

2% MARKET SHARE

RECREATIONAL

RECREATIONAL

U.S. Population 2022E

336,146,226

U.S. Population 2022E

336,146,226

Cannabis Penetration
Rate

14%

Cannabis Penetration
Rate

14%

Annual Usage (Grams)

150

Annual Usage (Grams)

150

Total Demand (kg)
Avg Market Price

7,059,071
$10

Total Demand (kg)
Avg Market Price

7,059,071
$10

MARKET SIZE ($MM)

70,591

MARKET SIZE ($MM)

70,591

Future Market Share

1%

Future Market Share

2%

iANTHUS MARKET
POTENTIAL ($MM)

708

iANTHUS MARKET
POTENTIAL ($MM)

$MM

RECREATIONAL

$MM

1,412

RECREATIONAL

Future Revenue

708

Future Revenue

1,412

EBITDA Margin

30%

EBITDA Margin

30%

Future EBITDA

$212

Future EBITDA

$424

15x Multiple

15x

15x Multiple

15x

Enterprise Value

$3,177

Enterprise Value

$6,353

Mkt Cap (USD)

$3,121

Mkt Cap (USD)

$6,298

Mkt Cap (CAD)

$4,058

Mkt Cap (CAD)

$8,187

Diluted Shares

233

Diluted Shares

233

Per Share (Diluted)

$17

Per Share (Diluted)

$35

Current Stock Price

$7.30

Current Stock Price

$7.30

% Upside

140%

% Upside

384%
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CONCLUSION
We think iAnthus deserves a place in the portfolio of any cannabis investor looking for
market leading growth at a relative discount. iAnthus trades at a 35% discount to peers,
even though it has a national footprint as strong as any competitor, arguably the strongest
corporate governance in the industry, and a more shareholder friendly capitalization than
any similar sized company.
Companies at a discount naturally have lower investor expectations built into the stock
price. The risk of capital loss is lower than premium priced peers if industry growth or
profitability disappoint expectations. iAnthus provides a margin of safety for any investor
looking to gain exposure to the fastest growing industry in the world.
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RISKS TO OUR OUTLOOK
If iAnthus is not able to successfully navigate shifting cannabis regulations, the company may struggle to acquire or retain state or federal operating licenses.
If cannabis prices end up being lower than we are expecting, MSO profitability could suffer.
If iAnthus is unable to fund expansion from internally generated funds, it could delay expansion plans or cause management to raise money from the
capital markets, potentially diluting current shareholders.
Despite laws allowing cannabis use on a state level, cannabis is still federally illegal. If federal authorities decide to crack down on cannabis companies,
it could have negative consequences for iAnthus. We would note that there has not yet been any action from federal authorities pushing back on stateby-state legalization.
In the event of full federal legalization, the FDA could seek to regulate the industry, imposing additional operating costs on cannabis companies as they
seek to comply with stricter regulations.

DISCLAIMER
Capital 10X is a digital publisher of original content, including videos, interviews, articles, and research reports. The information contained herein is the
opinion of Capital 10X and is intended to be used strictly for informational purposes and not to make recommendations for purchases or sale of stocks,
services or products. Nothing on our site should be construed as an offer or solicitation to buy or sell products or securities of the companies profiled or
mentioned herein. All investment involves risk and possible loss of investment.
While it is Capital 10X’s goal to feature information on companies that may have the potential for long-term appreciation, the information provided
is at the investor’s sole risk. Capital 10x shall not be liable for any loss, damage, or expense of any kind resulting from the purchase of securities of a
mentioned company. Capital10X may seek or may be currently doing business with companies featured in content originating on Capital10X.com. In
the interest of full disclosure, employees of Capital 10X personally purchased and currently own stock in iAnthus.
Any investor considering making an investment in any security that has been featured on Capital10X.com before making any such investment, should
consult with their market professional and/or do their own independent research regarding the company.
The content disseminated is believed to be reliable, however, the publisher disclaims any and all liability as to the completeness or accuracy of the
information contained in any piece of content and for any omissions of material facts from such content.
Capital 10X’s content is not to be construed as offers to purchase securities in the companies which may be the subject of such content pursuant to
federal or state law or the laws of any foreign jurisdiction.
This information is directed only at persons residing in Canada. Nothing in this site shall constitute an offer or solicitation to anyone in the United States
of America or any jurisdiction where such offer or solicitation is not authorized or to any person to whom it is unlawful to make such a solicitation. If you
choose to access this site or email from outside of Canada, you acknowledge that the information is intended for use by persons resident in Canada only.
This document contains or incorporates by reference forward-looking information within the meaning of applicable securities laws. All statements
contained herein that are not clearly historical in nature may constitute forward-looking information. In some cases, forward-looking information can
be identified by words or phrases such as “may”, “will”, “expect”, “likely”, “should”, “would”, “plan”, “anticipate”, “intend”, “potential”, “proposed”, “estimate”,
“believe” or the negative of these terms, or other similar words, expressions and grammatical variations thereof, or statements that certain events or
conditions “may” or “will” happen. Some of the forward-looking information contained herein include, but are not limited to, statements with respect to
the plans, strategies and projected growth of the profiled company. Forward-looking information are based on expectations, estimates, and projections
at the time the statements are made that involve a number of risks and uncertainties which could cause actual results or events to differ materially
from those presently anticipated. Readers are cautioned to consider these risks and uncertainties carefully and not to place undue reliance on forwardlooking information.
More information on the profiled company can be found by reviewing the public filings of iAnthus Capital Holdings Inc. on SEDAR at www.sedar.com.
Writers at Capital10X.com are not certified financial analysts or licensed in the securities industry in any manner and the content of this report may
not be complete, accurate or current. iAnthus is a consulting client of Capital10X and though the information contained herein is believed to be the
subjective opinion of the authors, this business relationship could create a conflict of interest.
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